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CHAI RVAN Di G ACOMO COLINS: |I'mnow going to
ask for an update regarding the Category 3s. W had
opened the record for, | believe, ten days and received
briefs. W would like themto come forward.

As for the Sands Petitions, they will be
handl ed in the body of the meeting, once we go into the
public neeting.

Let's get the Category 3 update now, if you
don't mnd. | guess we could start -- | see the
representatives of Valley Forge are here. Let's start
with them

Al right. Good afternoon. Counsel, will you
i ntroduce yourselves for the record pl ease?

MR, QUAGLIA: Certainly, Your Honor. Ray
Quaglia fromthe Ballard Spahr firmfor the Applicant,
Val | ey Forge Convention Center Partners, LP.

Wth me is ny partner, Adrian King fromthe
Valley Forge firm W have for the Board this afternoon
two witnesses.

W have directly to ny right Gary Brandeis, the
financial advisor for the Applicant and sitting directly
behind him of course, Ira Lubert, the mpjority owner of
the Applicant.

CHAI RVAN Di G ACOMO COLINS: Could | ask the

wi t nesses, please, to rise and take an oath, if you
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woul d?

(Wtnesses sworn en nasse.)

CHAI RVAN Di G ACOMO COLINS:  Thank you.

Counsel ?

MR, QUAGLI A: Thank you, Your Honor

M. Brandeis, before the Board, since,
believe, this is your first appearance, could you pl ease
identify yourself and provide a brief biography.

MR, BRANDEIS: Sure. Thank you.

My nane is Gary Brandeis. |'ma Pennsylvania
resident. | have over 20 years of real estate,
commercial -- commercial finance experience

For a good period of tine, | worked for Lincoln

Property Conpany, which is one of the nation's |argest
real estate investnent, managenent, and devel oprment
conpani es.

I have worked on what | would consider billions
of dollars of transactions over the last 20 years,
anywhere froma hotel, office, industrial, and retail
proj ects.

Formal |y practiced as a certified public
account here in Pennsylvania and have an accounting
degree from Penn State University.

Currently, I'ma nmanaging director and a

partner in FB Capital's real estate investment business
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and | have been working on this project since January of
2007 when we started tal king about filing an
appl i cation.

My role really was the financial side, putting
toget her our proformas, working with PKF on their
assunptions and revenue assunptions, and hel ping us
nmodel what this project would |ook like financially, as
well as talking to | enders, nortgage brokers, etc., on
how ultimately this project would get financed. So we
are now in excess of two years in kind of putting all of
this together.

So that is nmy background. | feel | am wel
qualified to talk about real estate finance, capital
mar kets, and this project specifically.

Just to give you a little bit of background on
the capital markets, the financial issues today in the
real estate space isn't really a real estate problem
It is acredit and liquidity problem

Specifically, for us here in the northeast, if
you | ook at supply and demand. We really haven't
overbuilt our supplies; office, hotel, retail. It is
really a liquidity crisis where we can't get financing
to do devel opnents.

We think that once the econony does start to

grow that the real estate markets will do quite well and
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won't take a long period of tinme to do that.

That being said, there is virtually no
liquidity in the capital narkets. That is why you are
hearing stories fromfol ks about not being able to get
fi nanci ng.

We have a little bit of a different tack and we
have been able to attract financing and have
denonstrated twi ce now highly confident letters from
| enders and investors who want to work with us on our
proj ect.

Just to give a sense of how financing occurred,
the liquidity issue isn't necessarily at the project
level. So, typically a project like this, we would go
to a bank, a regional bank or a | ocal bank to get
project level financing for two reason; one to acquire
the asset and then secondly to inprove it.

At that point, once the inprovenents were done
and there was some short-termstabilization in the
asset, we would go out to the long-termcapital markets,
whi ch have typically been the CMBS market, which is Wl
Street capital, securitized capital, and life insurance
conpani es that would tend to give |ong-termfinancing.

The CVBS mar ket has virtual ly di sappeared.

Just to give you sonme flavor there, in 2006, $300

billion of commrercial securitizations took place; 2007
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$235 billion of comrercial securitizations took place;

| ast year, in 2008, $20 billion took place. The
projections are that probably half of that will get done
in 2009.

So, project lenders, who typically would give
us short-termfinancing, always depended on this
long-termfinancing for their takeouts.

So when we were done, our renovations, our
devel opnment, or our repositioning, they would then go to
those financing sources to take themout of the
short-term fi nanci ng.

The problemis that the | ong-term financing
doesn't exist or it is very, very difficult to get.
Therefore, the project financiers, the regi onal banks,
those I enders aren't naking those | oans.

So that is the credit crisis, if youwll, ina
nut shell and what folks like us are facing in financing
proj ects today.

As far as Valley Forge Convention Center, it is
a uni que project. Last year, 2008, the property, as a
hotel convention center had just under $6 mllion of net
operating i ncone.

The good news is is that the project has been
there for a long tine. W have a long history of net

operating i ncone, which nakes that project financeabl e,
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not as easy as to finance as it used to be but
fi nanceabl e.

Lenders will ook at us and say, here is the
real estate. It exists. There is 485 hotel roons.
There is a 100,000 square foot convention center and
here is 20 years of operating history. That is a
fi nanceabl e asset.

The ot her issue that nakes our project a little
bit different is that we are dealing with an existing
asset and a large portion of the financing that we are
going to attract is real estate financing, which nmeans
there is a hard asset behind that financing. There is a
tangi bl e asset with a long history.

It isalittle bit different than doing
ground-up construction with no history and potentially
the risk of taking an asset that is half built, so a
much di fferent situation.

As far as the overall capitalization goes,
al rost 46 percent of our gross capitalization reflects
i mprovenents into the asset, which not only includes the
construction of the gaming facility inside our existing
convention center but also the redevel opnent of the
center froman anenity perspective and a hotel
perspecti ve.

Utimately, this is a large opportunity for the
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project, not only in the gaming side but to do things in
the hotel to nake it nore attractive, nore conpetitive
and a bigger draw for the region. Obviously, the other
anenities in the area are well-known to Val |l ey Forge
Park and the other aneniti es.

So, ultimately, the gaming -- the gam ng
opportunity here ultimately acts as a catal yst for the
r edevel opnent of this project.

W have and have recently provided a second
highly confident letter froma group called the Del aware
Vall ey Real Estate Investnment Fund of which | have had a
|arge relationship with them goi ng back to 2001

They are -- | will give you a qui ck background
of who they are. They are a pension fund managenent and
i nvest ment conpany.

Their sole goal inlife is to invest union
pensi on noney fromthe Cty of Philadel phia. The
Phi | adel phi a Buil ding Trades Money, they invest for
t hose trades.

They have really two goals. One, they want to
make a return on their investrment and their noney.
Secondly, they want to invest that noney outside of the
city limts.

So they are targeting projects in Mntgonery,

Chest er, Bucks County, Del aware County, Burlington
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County, Canden County, etc.

Their goal is they want that go to union
wor kers and uni on construction taking place outside of
the city Iimts.

If you are from Philadelphia, it is a pretty
wel | -known fact that if you are doing construction in
city, it is union construction. However, in the
surrounding areas, it is not. It is typically open
shop.

So their goal is alittle bit different than
nmost | enders. Most | enders want to get the noney out,
get the noney back with their interest rate.

Del aware Valley wants to get their noney out
and nake a return but also point to job creation, union,
expansion, and really get their nessage out to the
mar ket .

By making investnments in projects outside of
the City of Philadel phia, they obviously require us to
use uni on construction, which hel ps their nmessage.

Very, very strong local group. Very well
capitalized; and again in this environment, we had to go
out of the box and say how do we finance this project
because the traditional sources have sonmewhat dried up.

This was the perfect stormfor us. They have

capital. They want to create construction jobs outside
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of the Cty of Philadel phia. They like the project.
They li ke the project today.

They want to be involved with the Applicant
from a busi ness perspective; and you know, they want to
create the jobs and build on the story.

In addition to that, you may have heard in
prior testinony that the project itself doesn't have a
great history with the unions

When the project was built back in the early
"70s, it was built open shop. There was a 5,000 union
person march. There was property damage. The devel oper
was personally attacked. It doesn't have a great
reputation fromthe uni on perspective.

| have had specific conversations wth Del aware
Valley that this is their opportunity to turn that
around.

If they can be part of the devel opnent, the
redevel opment of this project and be part of a good part
of this project and be part of the good news that is
going to cone out of this project, it is a huge plus for
them and sonething they are very cogni zant of.

So they participate in both equity, mezz, and
seni or debt positions. They also have a great stable of
coi nvenstors that al so share the sane nessage as them on

the union side, including ULLICO the National Electric,
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NEBF, ASB Capital and MEPT, pretty well-known nanes in
t he uni on/ pensi on worl d.

Just to give you some background on them they
have invested about $100 million of equity over the past
few years and have about $700 million worth of rea
estat e assets under managenent right now.

The structure of the transaction as we have
been working with themon, you know, it is fairly
standard, it is -- kind of a capital of senior stacking
mezz debt that will help us finance this project.

$44 mllion of the overall capitalization is
for the redevel opnent of the project, the building of
the ganing facility, the changing, the inprovenents of
the hotel roons, the anmenities, the restaurant, the spa,
etc.

And again, | want to stress this, that their
goal is not to invest noney in debt but their specific
targets are the five counties that surround Phil adel phia
and expand that union footprint.

Agai n, they have a dual goal in making these
i nvestments; one, to make the return, but; secondly, to
expand their presence and get their union jobs outside
of the Gty of Philadel phia, which has been difficult
for them to be honest with you

This is a high-profile project, high on their
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agenda, at the top of their list. Hopefully, that gives
you a good background in the financing.

W have been working on this for two years. |
can answer any questions you have about our profornas,
our assunptions, etc.

MR, QUAGLIA: Your Honor, would you like us to

have M. Lubert testify before any questions fromthe

Boar d?

CHAI RVAN Di G ACOMO COLINS:  That woul d be good.
Thank you.

MR, QUAGLI A: Thank you, M. Brandeis.

MR, BRANDEIS: Can | clarify one thing, please.
Del aware Vall ey has invested $100 million, | said

earlier, of equity, debt, and mezz instrunents, not just
equity. They will do all facets of that. | didn't want
to m sl ead anybody.

MR, QUAGLI A: Thank you. The Applicant's
second and final witness for this afternoon is the --
famliar to the Board, |Ira Lubert.

And if | can give the Board a head's up. One
i ssue that | know M. Lubert would like to clarify is
that in our January 29th subm ssion updating --
provi ding updated financial information, we made the
statenment at Page 3 that based on prelimnary -- based

on prelimnary discussions with the staff, we --
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counsel made the suggestion at Page 3 that an award of a
Category 3 license could be conditioned on pernanent
financi ng being secured within 180 days of the finality
of the license.

W said that, follow ng this approach, the
Applicant will be enpowered to quickly reach fina
agreenment with its lenders. And M. Lubert with his
somewhat nore extensive busi ness experience has pointed
out to us, a lender could also be enpowered to extract
significantly better terns if the Applicant effectively
has a date-certain gun to its ahead. 1'mgoing to |eave
the clarification to M. Lubert but just so the context
is clear.

M. Lubert?

MR, LUBERT: Thank you very nuch.

Thank you for rewardi ng ne the opportunity to
speak to you again today. | did want to clarify about
the financing risk.

You have heard, | think, a very thorough
background of what is going on in our capital markets to
t he t oday.

| actually tell our investors in ny other
busi nesses that we are going through a tsunam froma
financial perspective that frankly | have never seen

before. This is ny fourth downturn in the econony.
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None anywhere is close to this one for two major
reasons.

One, this is a global neltdown del everaging, if
you will. So thereis -- in prior downturns, when the
United States was suffering, places |ike Asia or Japan
were doing better. So you had outlets to get capital

Today, there are no outlets to get capital. W
are hopeful that will change over tine. That is
probably the prinmary reason

Two, there has been, | think, just a ngjor
del everaging and | have talked to folks all over our
i nvesting world.

What we are hearing is it has just been a
massi ve gl obal 35 percent give or take del everaging. So
| tell people if you were worth $1 yesterday, you are
probably worth 65 cents today. |f you are lucky, it is
25 percent; and if you are not that fortunate, it is 45
cents. It is sonething along those lines.

The ranifications of having a del everagi ng of
our econom es worldwi de, |I'mnot sure everyone
understands and | don't certainly have all of the
answers but do understand what that neans and what it is
goi ng to be.

If you have a real estate property and you

finance 70 percent of it, yesterday; and today, you
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really have no equity or you have heard from ot her
Applicants, if you are under construction today and you
had a budget of X dollars and because of del everaging,
your debt exceeds your equity. The lenders are very
hesitant to do rational things.

Finally, | think it will change, but there
really are no rules in the capital markets with | enders
today. Wo would have ever thought that institutions
i ke Wachovia, Merrill Lynch, and | could go on and on,
woul d suffer |ike they did.

| synpathize with the decisions that this Board
has to nake. As | said to you when | was before you
this will be the only conmercial, if you will, from
nmysel f and ny partners. | canme before you before.

I have a history of success, sone failures but
primarily nostly successes in what | have acconpli shed.
W were before this Board |ast year with the Pittsburgh
gam ng situation. W went out and secured over $700
mllion of funding.

The financial markets were bad but certainly
not as bad as they are today. W were able to
acconplish that in a short period of time. That project
is on time and hopefully, will open in August.
Everyt hi ng seens good.

I have been in front of this Board now for
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about a year and a half on the Valley Forge |icense.
Even in this econony, we have a highly confident from
the | ender you heard about frommy partner

Frankly, we even have a backup, where we are
talking with a national gam ng organi zation that woul d
like to cone in and invest up to a third of the
owner shi p and secure the debt for us.

| think it speaks to a couple of things for us.
One, | have been in this business many, nany years,
al though | haven't seen what | am seei ng these days,
have been around these kinds of situations.

Two, the project itself is a world-class
project and can create jobs and revenue for the
Commonweal t h.

Third, and probably the thing we underestinate
and don't articulate enough is that | think of all of
the Applicants you have, we are near the top of being
able to open the facility fromthe tinme you would be
graci ous enough to grant us the |icense.

Finally, I would just ask, | amlicensed in
front of this Board. | would just ask if you find your
way clear of awarding us a |license, please don't give us
a three-nmonth, six-nonth, or one-year because it sends
the wong nessage to the capital markets.

If we are not doing our job, you can certainly
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bring us back before this Board and nake an alternative
decision to say we no longer want to work with you if we
are not successful

But having our, you know, what | will call our
hands tied behind our back in negotiating with financi al
institutions where they will knowif it is a three-nonth
or six-nmonth, or nine-nonth wi ndow to secure financing,
they may take us the whole way up

In fact, the second option we have, have
al ready asked in witing to only negotiate with them on
an exclusive basis for 90 days. W have that letter in
our possession. W have not signed this letter.

If this Board says yes, we are going to approve
you, but you have 30 days, 60 days, 90 days, a year and
| go down to the 11th hour with a potential partner
financier, the opportunity could not work well for ne,
for my partners or for the Board or the Conmonweal t h

I would just ask if you would give that
consi deration. Thank you very nmuch.

MR QUAGLIA: M. King has one point on which
to el ucidate.

MR KING And just to foll ow up on what
M. Lubert testified to and this also comes out of somne
di scussions with staff on sort of putting a condition on

any |icense which could be granted, we just point out
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that ordinarily, when this Board nakes a deci si on of
licensure, the first step is to decide to grant or award
a license.

That license is actually not issued until the
various conditions, which are attached to that award,
are satisfied.

I think that is an inportant point which is
that with respect to financing, which often is included
as a condition, that is where the Board can build in,
obvi ously, the requirenent that pernmanent financing be
in place before issuance.

| understand -- | think everybody in this room
under stands that this Board does not want to be put in a
position where it would grant or award a |icense and
then ultimately have the recipient not be able to follow
t hrough because of financing.

I think we have tried to put in front of you
testinmony and evidence to suggest that this is a very
strong project, a very strong teamthat has shown t hat
it can get financing and nove forward.

In fact, once that financing is in place,
because we actually have our hotels and our convention
center and resort facility in place, we can nove very
qui ckly and be up and running and generating jobs and

revenue for the Commonweal t h.
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I think that we all have to acknow edge that
t he Commonweal t h, gaming industry in the Comobnwealt h,
the Board, and the Applicants are all subject to what is
going on in the financial markets.

It is an awful situation that affects every
aspect of our society. W are not imune fromthat. |
don't think that if the Board takes the proper prudent
steps to protect itself, if in ny estinmation, the very
unl i kely chance we are not able to get financing, if the
Board had to take this |icense back, that would
obviously be what it would have to do; but given the
history of the Category 3 |licenses, you have had two
Applicants, who applied back originally, who wthdrew

You had four Applicants, who then applied for
those -- again, for the two licenses, two withdrew. You
have us and the other Applicant in front of you.

| guess what we are saying to you today is we
are ready to go, and we have a good track record. W
know we will be able to get financing and nove forward

MR QUAGLIA: Wth that, Your Honor, we'll open
the floor to questions.

CHAl RVAN Di G ACOMO COLINS:  Well, let nme ask
Chi ef Enforcenment Counsel to inquire. Then when you are
finished, I'Il see if the Board has questi ons.

MR, M LLER  Thank you, Madane Chairman. |'m
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Dale MIler, Deputy Chief Enforcenment Counsel for the
Eastern Region. Good afternoon, Board. Good afternoon
M. Lubert, M. Brandeis, and counsel

| understand that Del aware Valley Real Estate
I nvest mrent Fund has recently issued a second letter as
of, | believe, January 29th reaffirmng their highly
confident ability to obtain financing.

I note in the first letter Delaware Vall ey
stated that they were highly confident of their ability
to raise debt financing. It is in the bottomof Page 1
of that letter.

Then in the second letter, Delaware Vall ey
states that they are highly confident of the ability to
provi de the debt financing.

Is that just a matter of semantics or is that a
real difference?

MR. BRANDEIS: | think it is a real difference.

MR MLLER Could you explain that, please?

MR. BRANDEIS: Sure. \When they issued the
first letter in Cctober and we tal ked about the size of
the transaction, etc., they tal ked about coinvestnent
opportunities and what | mentioned earlier, the ULLICGs,
MEPTs, the other union-rel ated investnment conpanies.

Well, they have had time to further their

di scussions with them and get additional confort from
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them and not only rate investing their own dollars that
they have control of but also in attracting the proper
coi nvestors from sone of those groups.

So | think they felt frankly nore confident in
the fact that they could attract those coinvestors to
get us where we need to go.

MR MLLER So what you're saying, the outl ook
for borrowing the noney is even better today than it was
back in Cctober; is that correct?

MR. BRANDEIS: Well, froman industry
perspective, absolutely not. It is worse. W have,
think, had sone time to spend nore tine with them They
have had some opportunity to review the project further
get nore information, and then obviously di scuss that
with some of these potential coinvestors.

I think they feel nove confident that because
of the -- not only the -- how the nunbers | ook froma
performance perspective but also the inplications for
them as a uni on pension fund and other union pension
fund investors, what this neans to themfrom a uni on
perspective, jobs perspective, etc.

MR MLLER Delaware Valley, | take it,
invests in things other than ganming; is that correct?

MR. BRANDEIS: Correct. They are a real estate

-- their focus is on real estate investnents that center
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around job creation.

MR. MLLER How does the gam ng industry
i nvestments conpare to those other investnments to which
they participate? 1Is it nore risky, less risky, and why
does Del aware Valley want to get into the gam ng
busi ness?

MR, BRANDEIS: They don't necessarily want to
be in the gam ng busi ness from a perspective of -- they
are nore interested in the project as a whole.

Renmenber, we are tal king about a 485-room hot el
and convention center, real estate that exists that has
a history.

So, part of the financing is senior debt
financing and the other part is construction financing
that will allow us to reposition and convert the project
into a gaming facility, as well as upgrade sone of the
anenities and i nprove the hotel aspect of the project.

So they have done probably a half a dozen
hotel s in the Phil adel phia nmetropolitan area as an
i nvestor partner to -- you know, if you are faniliar
with the Crowmn Pl aza behind the King of Prussia Mll
that used to be a Holiday Inn, they were the dollars
behi nd that repositioning.

They just invested $10 million in a hotel

project in -- near Penn State Great Valley canpus, a
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suite hotel that has just been reopened.

They are very, very hotel savvy investors.

They understand the hotel business. They understand the
value of this asset as it exists today and what the
potential is going forward.

MR MLLER | note that in the proposed term
sheet that you subnmitted back in October, you state that
Del aware Valley will retain a third-party construction
consul tant at project cost.

Does that nean that you will, if you lend the
nmoney, retain some sort of oversight of the construction
of the project?

MR. BRANDEIS: dearly, as a |lender, the |ender
al ways has sonme construction oversight. Wat they nean
is that they are going to have a consultant that we have
to pay for in the project, that will reviewthe
construction and when we apply for paynent -- see, one
of the other benefits of this financing is a large
portion of it isn't given to us up front. They are
going to give it to us over tinme as we nmake the
i mprovenent s

So every nonth or so, we will provide themwth
what is called a paynent application. It says, we need
$10 million this nonth to pay for these five things.

What he is saying there is they are going to
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have a consultant that works for themreview those
paynment applications to nake sure that the $10 mllion
we are asking for is for work that was actually done.

MR MLLER | note also in that same term
sheet, you state the closing of this loan will be
conditioned on a slot machine |icense and al so
condi tioned on an executed Doubl e Tree Hotel finance
agreenent. Has that finance agreement with Double Tree
Hotel -- franchise agreenent --

MR, BRANDEIS: It is a franchise agreenent.

MR MLLER Has that been consunmated?

MR. BRANDEIS: It has not been consumrat ed.

MR MLLER Is that a problemand do you
anticipate that will be a probl en?

MR. BRANDEIS: No. In the hotel business, a
big part of your success is the franchise name you have
on your door. Sone are better than others.

The Double Tree is part of the Hilton famly of
hotels. | think if you ask hotel people, they will tel
you it is the first or second best hotel chain to be
involved with froma reservation perspective, driving
busi ness not only in room but neetings, corporate
busi ness.

Going froma Radisson to a Hilton chain hotel

is a significant upgrade for our asset and will enable
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us to significantly drive neetings business and roons
busi ness. So obviously, they want us to have that
Doubl e Tree franchi se agreenment because part of the
value that we are going to create is going to be in that
franchi se agreenent.

MR MLLER So you are confident that that
agreenment can be reached?

MR, LUBERT: |If | mght answer that. W have
already met with Double Tree on numerous occasions. W
have what is called a PIP agreenent from Doubl e Tree,
whi ch says if we conplete these different enhancenents
to the asset over a period of time, then they will grant
us the Double Tree franchi se.

W have actually already started commenci ng
Phase | of those inprovenents. W started that in the
fall of |ast year.

MR MLLER  Thank you. Let nme ask you this
also. Also on the termsheet, it states that the
i nvestnment structure will consist of a debt at 6.5
percent current interest with additional interest to be
determined at the time of closing. That was in Cctober.

MR, LUBERT: Correct.

MR MLLER Is that 6.5 percent still the
interest rate that you anticipate being the, | guess,

m ninuminterest rate.
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MR. BRANDEIS: Yes, sir, it is. The reason
there is alittle bit of anbiguity there is because we
still need to determine and work with them what
ultimately the financial stack | ooks |ike; how rmuch is
going to be senior debt, how nuch is going to be
nezzani ne debt, etc.

So that is going to be priced based on what
that stack looks |like and we are not far enough al ong
with them pending this |license to nake those
det erm nati ons.

MR MLLER Ckay. One final question on the
term sheet, the termsheet states that the |oan anount
is $107,000, which seens to be a rather large -- |I'm
sorry -- $107 million, which seems to be a rather |arge
anount for the facility you are proposing.

Is that the anpbunt of noney that is actually
going to be borrowed or is there sone real estate
i nvol venent there that is going to reduce the amount of
the actual debt?

MR, LUBERT: The capital structure is a
conbi nati on of enhancenents to the asset, as well as the
transfer to the hotel asset itself as we conmunicated
when with we canme before the Board | ast year. The
structure of the transaction has not changed at all

And just one other, if | could go back to your
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Doubl e Tree question on franchise, we are currently the
owner of Hlton Hotel in Charlotte, North Carolina. So
we have worked with the franchise or group for about, |
am guessing, this is a guess, it is at |least over 12
years now we owned this Hilton Hotel. W have worked
with them and owned nore than one Hlton Hotel. W have
worked with the franchi se for many years.

MR MLLER Has Delaware Val |l ey reviewed al
of the plans of the Valley Forge Convention Center here
in depth, and have you conpl eted your due diligence
prior to issuing this letter that you are highly
confident you can rai se the noney?

MR. BRANDEI S: They have done, what we woul d
call, predue diligence or prelimnary due diligence,
which is a review of our numbers, our profornas.

They have inspected the property in a
prelimnary way. W have wal ked the property with them
showed themthe roons, shown them the convention center,
and showed them our plans and specs for what the
redevel opnent is going to | ook |ike.

We have done a fairly thorough review of them
of the proforma, our assunptions, why we think they are
accurate and reasonabl e.

They have | ooked at the historical performance

of the hotel; and so, fromthat perspective, they have
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had enough information and | earned enough to provide
these letters.

Qovi ously, before we do any formal | oan
docunents, they are going to do nore work including an
appraisal, a structural review, a physical review of the
project, just like any | ender woul d.

MR, LUBERT: | just want to nake sure we are
clearly articulating this. Wat they have done is very
normal in the process of any type of a | oan transaction
in good/bad times or even if it were gam ng or non
gam ng.

I mght add unless and until we have a |license
granted, the anobunt of time and resources that a | ender
puts into the due diligence of a project, the cost and
time of that is very extensive.

So what they obviously can't do is extend
resources on behalf of their pensioners and then find
out we don't have the ability to conplete the
transaction with them because we failed to get the
I'i cense.

MR MLLER So sone due diligence has been
conpl eted but not all due diligence.

MR, LUBERT: That is absolutely correct; but
that is very consistent on what woul d happen in any

project, not just this project.
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MR MLLER And I'Il be brief here. W
under st andi ng from counsel is that what you are asking
the Board to do is issue this license or award this
|icense on a conditional basis for 180 days, that is
what you said in your Petition. M. Lubert's testinony
seermed to soften or nodify that proposal; is that
correct?

MR, LUBERT: That is correct. W would prefer
the Board --

MR MLLER What do you propose?

MR, LUBERT: We prefer the Board issue the
i cense and have what ever provisions they would have per
my attorney's coments about the |icense can be granted
but not issued until we performthe different
contingencies that you will put into that granting of
the license. One could be financing. | would prefer
not having a tinme franme tied to that, if possible, for
the reasons | have nentioned before.

MR MLLER So you want the Board to award a
license and then let the license sit and not be issued
whil e those conditions are worked out and the financing
is worked out and only when the financing is worked out
do you want the license to be issued? |I|s that your
position at this point?

MR KING Yes
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MR MLLER Ckay. And the lenders, | am
assuni ng, have anal yzed the projected revenue flow and
you are confident that that flow will take care of any
paynents that will have to be nade on the | oan?

MR, BRANDEI S:  Yes.

MR MLLER And you are confident today, as
you sit here, that that could be done?

MR. BRANDEIS: Yes. Very nuch so. W are
aware of other slot machine performance in the state,
out of the state. W have nopdel ed accordingly in what
we feel is conservative.

MR MLLER That is all | have. Thank you

CHAI RVAN Di G ACOMO COLINS:  Any questions from
t he Board?

Conmi ssi oner G nty?

COW SSI ONER G NTY: A lot of ny questions are
going to be very naive, I'mafraid. |'mlooking at this
docunent, which is this highly confident letter and |'m
not sure what it is.

I nean, is it -- is it enforceable in any way?
| mean, this is, |'msure, Financing 101. |'mjust
really trying to understand what the process is here.

MR, LUBERT: Good question. Letters -- you
woul d consider this fromyour business background as a

nonbi nding letter of intent; but | really again want to
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enphasi ze, this is typical in npbst environnents.

It is one thing to sit before this Board to say
we are in a tsunam ; but when you go before a |l ender for
a project like this, they give all you a highly
confident letter, but they have the ability to find
reasons not to go forward if that is what they chose to
do.

There are obviously legal ramfications for
that. In this case, we have been with this | ender for a
| ong period of tine.

They have perforned, what | consider to be,
honest effort due diligence and really want to go
forward with us.

Agai n, one of the reasons | keep going back to
the tinme frame, | want to have options for nyself and
frankly, this Board. | have a second option now that
woul d i ke to pursue

The one way | feel highly confident that | can
get this deal done and financed is if | have nore than
one option and I do have two options today. | feel very
good about that in this environnent.

COW SSIONER G NTY:  Then let ne ask the second
nai ve question. Could you get a conmitment by the
| enders here subject to your getting a license? In

other words, the reverse of where you are right now?
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MR, LUBERT: | don't know, but | would doubt
it. The reason | would doubt is for what | nentioned
before; the amount of time and noney that they put into
the due diligence process, not know ng whet her we woul d
ever get that license, | would think would be -- grounds
for themnot to want to go forward.

COW SSIONER G NTY: Is it ever done where the
borrower m ght advance the funds for the due diligence
that would go into such a comitnent?

MR, LUBERT: | don't know if it is ever done.
I'"msure there has been an exception, but | would
suggest to you that it is not nornally done.

COW SSI ONER G NTY:  Just a coupl e of other
poi nts. How nmany construction jobs? | forget what we
are tal ki ng about roughly.

MR, LUBERT: | think 350, that is a guess; 350
construction and 150 pernanent.

COW SSI ONER G NTY:  And these woul d be union
j obs?

MR, LUBERT: 500 total, yes.

COW SSI ONER GINTY:  Qut in the suburbs?

MR, LUBERT: Yes.

COW SSI ONER G NTY:  One | ast question. Wen
did you file your application with the Board?

MR LUBERT: End of June of 2007.
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COW SSI ONER G NTY:  Thank you. | have no
further questions.

CHAI RVAN Di G ACOMO COLINS: Commi ssi oner Soj ka?

COW SSI ONER SQJKA:  Just a coupl e of very
quick ones. | was a little bit surprised when you
menti oned that you have been with this Del Valley Real
Estate Investnent for a long tine. That neans just in
this negotiation, you have never done a project with
t hem bef ore?

MR LUBERT: No. That is correct.

COW SSI ONER SQJKA:  Thank you. Again, just in
clarification of the size of the |oan and the actual
Category 3 slot machine situation, again, could you just
reiterate a rough percentage of the nmoney that is going
to go strictly to building the slots anenity as opposed
to the other inprovenents to the facility?

MR. BRANDEI S: The budgets we have today
reflect alittle over $44 nillion of capital
i nprovenents, some of which is for gam ng and sone of
which is for other hotel amenities.

I think probably a third to a half of that
woul d be nore on the gami ng side, to construct the
gamng facility, acquire the machi nes, do the
surveillance, and all of the things we have to do. So

sonmewhere between 15 and $20 nillion for the gam ng.
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COW SSI ONER SQIKA:  And the rest will sinply
have to do with --

MR. BRANDEIS: Correct. For exanple, the PIP
that M. Lubert mentioned earlier from Double Tree is
approximately $11 million, to get the hotel to a spec
that Double Tree will say that you can put -- the Double
Tree flag can go on the hotel.

COW SSI ONER SQIKA:  Thank you.

CHAl RVAN Di G ACOMD COLINS:  Conmi ssi oner
Ri vers?

COW SSI ONER RI VERS: No questi ons.

CHAl RVAN Di G ACOMO COLINS:  Conmi ssi oner
McCabe?

COW SSI ONER McCABE: No questi ons.

CHAI RVAN Di G ACOMO COLINS:  Conmi ssi oner Coy.

COW SSI ONER COY: Just one or two. The
Del aware Valley fund, is that what we are calling it, is
it regulated at all? Is it a regulated fund much like a
bank woul d be regul at ed?

MR. BRANDEIS: No, it is not. It is not an SEC
regi stered investnent. They do do an annual audit,
obviously, for their investors but it is not regul ated,
no.

COW SSI ONER COY: Right. And so the highly

confident letter fromthemis not an enforceable item
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and it is not a commitnment?

MR BRANDEIS: Not a formal commitnent. But
let me say this: They are very careful in issuing these
| etters. They just don't throw them around |ike | oose
paper .

COW SSI ONER COY: But you coul dn't go back
M. Lubert, or anyone couldn't go back to them next week
and say give ne the noney based on this, you have to?

MR, BRANDEIS: | think the next step is we go
back and say, hey, we got the |icense.

COW SSI ONER COY: R ght.

MR. BRANDEIS: Let's go into Stage 3 of our
process and then we woul d tal k about spendi ng noney;
apprai sals, environnental, structural, etc., etc.

COW SSI ONER COY: | think we understand what
you are asking for. | just wanted to check on that.

MR, LUBERT: Can | just finish that if you
don't mnd? Let's assune that mght happen. | want to
make it very clear that the letter, as | stated before
is not a binding letter; but we have a second option.

If that were to happen, M. Coy, we would go to the
second opti on.

COW SSI ONER COY: And | gather just fromthe
nature of your conversation so far, you are not prepared

to discuss that?
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MR KING No. W will.

MR LUBERT: W have a letter of intent from
Penn National Gaming to becone a minority owner, to take
only the financing obligations. Again, it is a
nonbi nding letter. They want a 90-day exclusivity
period to negotiate with us and not allow us to
negotiate with the lenders that we had first. That is
part of the terns.

COW SSI ONER COY: For 30 percent ownership?

I's that what you sai d?

MR, LUBERT: Up to 33. It could be zero to 33
is what their letter states. Again, and we have their
permi ssion in witing to publicly -- | mean, this is a
public forum They are a public conpany.

I really think it speaks to -- | want to just
go back and reenphasi ze. | know your fiduciary
obligation. There is job creation here and revenue for
t he Comonweal t h.

It speaks to the quality of the project when we
are sitting in this type of economnmic environnment that we
have options that frankly we are not hearing that other
peopl e have.

W have the options and it speaks to it and we
can get up and running quickly. M hope woul d be, and

this is why | keep enphasizing the lack of a tine frane,
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opportunity for the nmost profitability.

COW SSI ONER COY:  Thank you.

M. Pitre or M. MIller, just a question, has
BIE or investigative fol ks conpletely and thoroughly
vetted this Del aware Val |l ey Fund?

MR. PITRE: No, we haven't vetted the Del anare
Vall ey Fund as of yet. W would need sonmething -- a
reason to vet them

Ri ght now, what M. Lubert is telling nme, they
will definitely get the noney fromthe Del anare Vall ey
Fund, we would have to identify the source of all of
that noney once we received that information fromthem
but it is --

COW SSI ONER COY:  But that has not been done?

MR. PITRE: That has not been done.

COW SSI ONER COY:  Thank you.

CHAl RVAN Di G ACOMO COLINS:  Conmi ssi oner
Angel i ?

COW SSI ONER ANGELI: Just a question on the
foll owup on Commi ssioner Sojka's coment. The
percentage of the dollars that are going to the casino
floor itself is sonewhere around 35 percent, roughly?

MR, LUBERT: [|'msorry?

COW SSI ONER ANGELI: The ampunt of dollars

37
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that are going -- of the $170 million, the anmount of
money that is going to the casino floor, roughly around
30, 35 percent?

MR. BRANDEIS: O the gross inprovements? Yes.

COW SSI ONER ANGELI: Yes. To the casino

floor?

MR, BRANDEI S:  Yes.

COW SSI ONER ANGELI:  So that the renainder of
that is for all of the other -- the hotel structures and

all of the other things.

To service the debt, is it the revenue fromthe
500 slots that nmakes all of the rest of the project
viable or if you didn't have the 500 slot nachi nes and
you borrowed $75 mllion could you do the other project?

MR. BRANDEI S:  Yes.

MR, LUBERT: We stated that the property | ast
year did a little under $6 nillion w thout gam ng.

COW SSI ONER ANGELI: Ckay. And the investnent
structure of the debt at six and a half percent, have
you figured out because that is not -- that is just
right now, in consideration, have you consi dered what
the I evel could be that you could sustain your project
if that percentage rate went up and went too hi gh?

MR. BRANDEIS: Well, what we di scussed with

themis a fixed rate piece of financing for the senior



10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

39

debt portion, which the collateral is the hotel and the
convention center. It is real collateral, hard assets.

The additional pieces of debt that make up the
gross piece of debt will be priced accordingly based on
its position in the capital stack.

So six and a half percent would be the senior
debt and the other portions of debt woul d be a higher
rate.

COW SSI ONER ANGELI: Explain the senior debt
to ne.

MR. BRANDEIS: Senior debt is a first nortgage.

COW SSI ONER ANGELI:  Ckay.

MR, BRANDEIS: So it has priority position.

COW SSI ONER ANGELI:  That woul d be for the
whol e $107 million?

MR. BRANDEIS: No, it would not. It would be
for a portion of the 107 depending on what ultinmately
the val ue of the asset comes back with via an appraisa
both on an as-is basis and a future val ue

COW SSI ONER ANGELI: So that would be a fixed
six and a half percent? You know that?

MR, BRANDEI S: Correct.

MR, LUBERT: It is just a percentage of that
$107 mllion we don't know. It could 80 percent of that

nunber, 70 percent of that nunber. That is what woul d



10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

40

happen to the mass of due diligence they woul d do.

MR. BRANDEI S: And the revenue and that income
that supports that debt service is a conbination of the
hotel income, operating income, and gam ng incone.

One clarification, Delaware Valley, in this
case, is a lender, senior |ender and nezz lender. It is
not an equity investor or owner.

COW SSI ONER ANGELI: Thank you. No further
guestions.

CHAl RMAN DI G ACOMO COLINS:  All right. Thank
you.

COW SSI ONER G NTY:  May | ask one nore
question?

CHAI RMAN Di G ACOMO COLINS:  Yes.

COW SSI ONER G NTY:  Cyrus, would that nmake a
difference in terns of vetting Del aware Vall ey?

MR PITRE: Yes, it would.

COW SSI ONER G NTY: I n what respect?

MR. PI TRE: Because as was pointed out, they
are not regulated. W have to verify who they are, what
they are, and where they get their noney.

COW SSI ONER G NTY:  The point -- and | thought
you were making this point relative to the vetting
process. Was that your intent?

MR BRANDEIS: | wanted to nake cl ear what the
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structure of their capital is. It is not equity. It is
debt. So if that nmeans a difference -- different
position or vetting, | don't know the answer to that.

COW SSI ONER G NTY:  And Cyrus, | heard you say
it does nmake a difference.

MR PITRE: It does. W still have to | ook at
them W are still going to have to go through the
process.

COW SSI ONER G NTY:  Ckay.

MR PITRE: | do have a question. The letter
of intent with Penn National, since that was brought up,
how | ong is that good for?

MR. KING It does not have an expiration.

MR PITRE: No expiration? Ckay.

CHAI RVAN Di G ACOMO COLINS: Before we hear from
the other Applicant, | need to have a very short recess
with the Board. W will be back in five mnutes.

(Break.)

CHAI RVAN Di G ACOMD COLINS:  Everyone, thank you
for your indulgence. W had to break for a nonent.

M. King wants to place a natter on the record
and then we will go to the next Applicant.

M. King?

MR. KING Yes. Thank you, Madanme Chair man.

Wth respect to DVREIF and we will submt sonmething in
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witing. | think it is inportant to note, DVREIF
effectively serves as an investnent advisor for a group
of union pension funds --

COW SSI ONER COY:  This is the Del aware --

MR. KING Delaware Vall ey Real Estate
I nvestment Fund. | apol ogi ze. Serves, again, as an
i nvestment advi sor for a group of union pension funds;
but inportantly, | want to state, those union pension
funds are Taft Hartley funds. They are regul at ed.

VW will subnmit sone additional information on
that, but | think that is a very inportant point that I
wanted to put onto the record

CHAI RVAN Di G ACOMD COLINS:  Okay. Thank you
very much. Very good.

And now the Bushkill G oup, please.

Good afternoon.

M5. JONES: Marie Jones from Fox Rothschild
here on behal f of the Bushkill G oup. The Bushkil
G oup would, first, like to thank the Board for giving
them the opportunity to provide you with this update
regarding the financing for the project.

W provided a witten submssion. | would like
to briefly summarize for it for you

Bushkill is commtted to the project and

continues to believe this is a great project for both
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t he Commonweal th and them

They continued to work with CIT Lending
Corporation and its affiliates, the T Capita
Securities, LLC, to raise the capital necessary for the
proj ect.

At our Cctober 23rd hearing, you heard from
Steven Reedy fromC T and he testified that he was
confident in T s ability to fund the project and was
confident in the proposed plan for the Bushkil
facility.

M. Reedy has provided a letter dated February
2nd, which is attached to Bushkill's witten subm ssion
indicating that CIT and CIT Capital Securities remain
confident in the prospects for success of the Category 3
license at Bushkill and are highly confident that a
conditional award of a Category 3 license will enhance
ClT's ability to conplete the financing for this
proj ect.

Wth the current econonic conditions, it would
be very difficult and costly for Bushkill to obtain
committed financing prior to the granting of a |icense.

Once the | enders know that the |icense has been
conditionally approved, it is much easier for themto
commit the financing for the project and the cost to

Bushki Il significantly reduces.



10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

44

As we are all well aware, the economc
condi ti ons have changed significantly since the
applications were filed in June 2007

Had Bushkill obtained a termsheet or financing
commitnent at the time of the filing of the application
it would have likely expired prior to the Eligibility
Hearings in Cctober of '07 and definitely before the
Suitability Hearings in Cctober of '08.

In July of '08, Bushkill obtained a senior
secured credit facility proposal letter when it was
advi sed that all supplenments to applications had to be
filed by July 15th and that the Suitability Hearings
were tentatively scheduled for sonmetine in '08.

At the time that Bushkill obtained the proposa
letter and the termsheet, it cost them $200, 000
approximately. That is a significant cost for a conpany
the size of Bushkill.

Had Bushkill rnoved forward and obtai ned
committed financing at that time, it would have cost
significantly nore than the $200,000 than the term sheet
cost and it is estimated it woul d have cost
approximately 2 percent of the financing cost for the
project, which is approximately $65 mllion.

Whil e we understand the Board's concern, it is

difficult in this current financial market to obtain
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financing without at |east conditional approval, and the
commi tnment fee once we receive that conditional approval
woul d significantly decrease, which would benefit both
us and the Commonweal th because we would be able to nove
forward quickly with this financing and the project once
we have a l|icense.

Bushki Il respectfully suggests that the Board
consi der approval of the Category 3 license conditioned
upon the entity obtaining a financing conmtnent wthin
180 days of the approval.

CIT has indicated in their letter that this
woul d enhance their ability to obtain commtted
financing for the project.

| woul d be happy to address any questions you
may have.

CHAl RVAN Di Gl ACOMD COLINS:  Chi ef Enforcenent
Counsel, do you have any questions?

MR MLLER CI T has been invol ved in gam ng
bef ore, correct?

M5. JONES: That is correct.

MR MLLER In fact, they are involved in
gam ng in Pennsyl vania, correct?

M5. JONES: That is correct.

MR MLLER So they are familiar with the

revenue projections and flow and that sort of thing,
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correct?

M5. JONES: Correct.

MR. MLLER  And have you discussed with them
that they are confident that the revenue projections
will be sufficient to pay any of the debt that is
i ncurred?

M5. JONES: Yes. The Bushkill G oup has been
moving forward with CIT with due diligence and --
actually CT was here at the Cctober 23rd hearings --
had previously seen but saw the sane thing as the Board
did with respect to revenue projections.

MR MLLER Has CIT perfornmed their due
diligence or started perfornming their due diligence?

M5. JONES: They have started.

MR, MLLER But they are not conplete yet?

MS. JONES: That is correct.

MR MLLER  And your proposal is that the

Board issue a conditional |icense and that those
conditions exist for 180 days? |Is that still your
proposal ?

M5. JONES: That is still Bushkill's, and T
is confident that they could finalize it within that
time period. | spoke to them

| heard M. Lubert's testinony; and while an

open-ended tinme frame would be better, we are still
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willing to work within 180-day tinefrane.

MR MLLER That is all we have. Thank you.

CHAI RVAN Di G ACOMO COLINS: Commi ssioner G nty?

COW SSI ONER G NTY: M. Lubert indicated that
by putting a date certain on a condition, you are very
much at a di sadvantage in negotiating the price of the
Il oan. Do you agree with that?

M5. JONES: | will defer to M. Lubert's
experience on that. However, the Bushkill Goup and AT
are confident that they can within that 180-day tine
frame cone back to you with a nore significant or a
substantial package, if a conditional license is
awar ded.

COW SSI ONER G NTY:  And you don't -- and
again, if you were to get a commitnment letter fromthem
conditioned on the license that would be 2 percent --
you think 2 percent?

M5. JONES: Yes. They were estinmating
approxi mately $12 million it would cost them and that
woul d have been in Cctober prior to the hearing and that
comm tment woul d have expired within 60 days, which is
prior to us sitting here today.

COW SSI ONER G NTY:  Thank you.

CHAI RVAN Di G ACOMO COLINS: Commi ssi oner Soj ka?

COWM SSI ONER SQJKA:  No questions.
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CHAl RVAN Di G ACOMD COLINS:  Conmi ssi oner
Ri vers?

COW SSI ONER RI VERS:  No questi ons.

CHAl RVAN Di G ACOMD COLINS:  Conmi ssi oner
McCabe?

COW SSI ONER McCABE: No questi ons.

CHAI RVAN Di G ACOMO COLINS:  Conmi ssi oner Coy?

COMWM SSI ONER COY:  Just one or two.

M ss Jones, |'mcurious about your opinion. |
guess | could ask M. King or soneone else fromBallard
if they have an opinion also.

I'"mcurious to know what your opinionis if the
Board woul d i ssue the conditional license and if either
Applicant would fail, in your case, to get the
successful financing within 180 days, what do you
believe the status of the application would be then?

M. JONES: Well, at that point, we would need
to come back to the Board and address it via Petition
and either say to the Board at that tinme, we are at X
and we believe we could be done by Y or in the
alternative say to the Board, it would be at your
di scretion, obviously, whether you would take that
condi tional approval away fromus or allow us to
continue with our efforts.

COW SSI ONER COY: But it would require Board
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action?

M5. JONES: It would require Board action

COMM SSI ONER COY: I n any case?

M5. JONES: Yes.

COW SSI ONER ANGELI: |Is there a representative
fromCT here?

M5. JONES: No, there is not.

COW SSI ONER ANGELI: I'mjust curious as to --
and when we see the situation with the other Applicant,
too, everyone says |'ll give you the financing if you
get the license or I will consider giving you the
financi ng when you get the license.

Wiy we can't get some kind of conmmitnent that
says, this is a commtnent that the financing is in
pl ace at this percentage; and when you get the license
we just nove forward.

Everyt hing seens to be conditional on us giving
the license, and then we're going to think about it
because we have this tenporary conditional |icense that
we gave you. Why isn't it nmore firn®

M5. JONES: It is more firmfor us to have the
condi tional approval and then go to the narket because
we actually have overconme one of the ngjor hurdles and
that is to have this license to be able to put the slot

machi nes in there.
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We're requesting half of what we are | ooking
for financing for that, for the installation and the
build out for that facility.

If we do it in the reverse, prior markets, it
coul d have been done much easier. In this market, it
woul d be expensive. The investors are not as ready to
take that chance.

COW SSI ONER ANGELI:  There is no chance
because if you don't get the license then they can walk
away fromthe deal, right?

M5. JONES: There is the expense of them
working with us. They are expendi ng funds and worki ng
to get it. So there is -- they are putting out effort.
They want to see that we actually have a conditional
license that we can nove forward.

COW SSI ONER ANGELI: Ckay. Fromthe
standpoint of an interest rate, | didn't see anything
that gave a projection as to what the ceiling is on
sonet hi ng?

M5. JONES: At this time, they have not
finalized it. They are still negotiating it.

COW SSI ONER ANGELI: Ckay. Thank you very
nmuch.

CHAI RVAN Di G ACOMO COLINS: If the potenti al

arrangenments with CIT do not -- if they fall through, is
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there a fallback position at this point?

M5. JONES: There are various entities that we
are di scussing possible financing with.

CHAl RMAN DI G ACOMO COLINS: M. Pitre, has CIT
been vetted?

MR. PITRE: No, CT has not been vetted. |
woul d note that they are a subsidiary of a commerci al
bank hol di ng conpany, but CIT itself would have to be at
| east | ooked at by our forensic accountants.

MS. JONES: Chairman Colins?

CHAI RVAN Di G ACOMD COLINS:  Yes.

M5. JONES: They actually have nade loans to
t he Meadows, Phil adel phia Park, Mhegan Sun, and Presque
Isle already. They have been in your system

MR PITRE: W haven't verified the sources for
this particul ar process, but they have gone through the
process before.

CHAl RMAN Di G ACOMO COLINS: Okay. Good.

COW SSI ONER G NTY:  Let ne follow up with
that. You have to vet -- this is for Cyrus. You would
not necessarily have to vet CIT here; but as they get
| oans from ot hers, you would have to go and vet those
| enders as well?

MR PITRE: It is not so nuch of a vetting as

verifying the source of the funds and verifying where
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the funds are conming from that those pl aces where the
money is coming fromare all legitinmate sources, and
that the noney actual ly exists.

CHAI RVAN Di G ACOMD COLINS: Al right. If

there are no further questions, any testinmony, anything

el se?

M5. JONES: No.

CHAI RVAN Di G ACOMO COLINS:  Very good.

COW SSI ONER G NTY:  Madane Chairnman, | just
note that both cases, Bushkill and Valley Forge, the
applications have been -- were filed in the sumer of
2007.

I'"'mnot sure where things are going to cone
down, but | would like to see them put back on the next
agenda.

CHAl RMAN DI G ACOMO COLINS:  Well, | would --
will do that and | would like -- what | would like to
do, though, is to provide the Applicants with an
opportunity to provide any additional information should
they be able to obtain it on this issue.

I'"'mgoing to | eave the record open and then
we'll put it on the agenda for the next neeting. |
believe that is February 20th. Al right. Thank you
very nuch.

(The hearing concluded at 1:24 p.m)
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| hereby certify that the proceedi ngs and
evi dence are contained fully and accurately in the notes
taken by me on the within proceedings and that this is a

correct transcript of the sane.
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